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Build the home of your dreams.

• Single closing combines your 
construction and mortgage loans (saves 
time and money)

• Competitive interest rates

• Interest-only payments during 
   construction (up to 12 months) 

  

 

  

 

 

 

 

Apply Now: www.fnb-online.com

• Interest rate is fixed at inception
   and during the construction period 

• Fixed Rate options up to 30 years

• 15/1 and other Adjustable Rate 
Mortgages available

• And more! 

Bobby Cummings, Area Sales Manager NMLS # 186088

843-693-9000 | CummingsR@fnb-corp.com

Haynes Johnson
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DHLmortgage.com/krissy

G E T  C O Z Y  A N D  P U T  YO U R  F E E T  U P

"I worked with Krissy and she was GREAT! We were suppose to work with another lender but they couldn’t 
provide what I needed because I was purchasing a condo in a small community. When I met with Krissy, I was 
instantly confident in her. I was a first time home buyer, so I had no less than one million questions. Krissy 
answered all of them with patience and cheer. She's so knowledgeable and that made everything less 
overwhelming. Highly recommend!" - Paige L.

G I V E  K R I S S Y  A  C A L L  F O R  A  S T R E S S - F R E E  C LO S I N G

Krissy Oxidine
Sr. Loan Officer
Direct Home Loans dba DHL Mortgage
704-930-7833 (o)
704-467-5479 (m)
704-900-6067 (f)
Mortgage Loan Originator # 1256491
Mortgage Lender # 184302
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CLOSETS & STORAGE

Closets By Design

(843) 225-6725

coastalsouthcarolina.

closetsbydesign.com

CLOSING LAW FIRM

Hankin & Pack Law

(843) 714-2798

hankinpacklaw.com

Holliday Ingram LLC

(843) 970-3770

hollidayingram.com

McCants Law Firm

(843) 884-9394

MGC Law

(843) 576-2900

mgclaw.com

Payne Law Firm

(843) 606-5700

paynelawrealestate.com

Shumaker Law

(843) 996-1900

shumaker.com

Suttles Law Firm LLC

(843) 636-8841

suttleslaw.com

Weeks & Irvine LLC

(843) 531-6440

weekslawfirm.net

CLOSING REPAIRS

Blue Tape Solutions

(843) 410-9249

bluetapesolutions.com

COMMUNITY

NASH Nexton Holdings, LLC

(843) 900-3200

nexton.com

CRAWLSPACE SOLUTIONS

Low Country Crawlspace

(843) 259-8194

fb.me/lowcountry

crawlspacellc

DEVELOPER

EW Partners

(843) 996-4970

ewpartners.com

ESTATE SALES

Blue Moon Estate Sales

(843) 801-6777

bluemoonestatesales.

com/charleston

FINANCIAL PLANNING/

RETIREMENT

Livswell

(843) 408-0404

livswell.com

FLOORING

Floor Coverings 

International

(843) 214-3163

charleston.floorcoverings.

international.com

FURNITURE/INTERIOR 

DESIGN

Mitchell Hill

(843) 577-0400

mitchellhillinc.com

HOME AUTOMATION

Home Telecom

(843) 277-7307

HOME BUILDER

David Weekley Homes

(843) 654-5559

davidweekleyhomes.

com/charleston

Zourzoukis Homes LLC

(843) 214-3383

zourzoukishomes.com

HOME INSPECTION

Frank Inspections

(843) 224-9107

Radiant Home Inspections

(843) 824-4067

radianthomeinspections.sc

Sam Leslie - Pillar to Post

(843) 881-4740

charlestoncounty.

pillartopost.com

HOME STAGING

A Little Staging Sells

(843) 609-8440

alittlestagingsells.com

Show Homes of Charleston

(843) 606-2811

showhomescharleston.com

Southern Staging 

by Walton Design

(843) 532-7888

southernstagingsc.com

HOME WARRANTY

Chris Crosby - 

Home Warranty of America

(843) 496-9367

hwahomewarranty.com

Home Warranty Inc.

(877) 977-4949 x255

Marcia Germain -

 Choice Home Warranty

(843) 990-6065

chwpro.com

Old Republic 

Home Protection

Debbi Zepp

(800) 282-7131 x1393

www.orhp.com

HVAC

Local Mechanical and 

Building Partners

(843) 843-6325

lbmphvac.com

INSURANCE

Brightway Insurance - The 

McKenzie Agency

(843) 403-4554

brightway.com

Coastal Living Consultants

(843) 410-2561

coastalliving

consultants.com

Goosehead Insurance 

- AD Lewis

(843) 877-5445

gooseheadinsurance.com

Schirmer Insurance

(843) 881-4707

sigsc.com

INTERIOR DESIGN

Grace Frederick Design

(864) 680-3076

gracefrederickdesign.com

INTERIOR DESIGN & 

HOME STAGING

Refresh Your Nest

(843) 695-7876

refreshsc.com

INTERIOR DESIGNER

Domain Interiors

(843) 388-0328

domainmtp.com

INVESTMENT FUNDING

Fund That Flip

(440) 724-2078

fundthatflip.com

LAW FIRM

Evan Smith Law Firm

(843) 804-8550

evansmithlawfirm.com

MOLD REMEDIATION 

& RESTORATION

Pure Maintenance 

of South Carolina

(843) 400-3020

puremaintenancesc.com

MOLD/WATER/

FIRE RESTORATION

ServPro Downtown 

Charleston

(843) 577-2470

servprodowntown

charleston.com/

MORTGAGE

Certified Home Loans

(954) 999-7919

certifiedhomeloans.com

Chris Barton - 

Guild Mortgage

(843) 576-4811

guildmortgage.com/

christopherbarton

DHL Mortgage

(704) 467-5479

dhlmortgage.com

Direct Mortgage Group 

Loans - Chris Gonzalez

(843) 810-4821

southerncoastteam.com

First Capital Bank

(843) 860-9867

First National Bank

(910) 409-4567

fnb-online.com

Home Loans Inc.

(843) 364-2656

homeloansinc.com

Regions Mortgage

(843) 970-6774

regions.com

Renasant Bank - Wes Sellew

(843) 368-2124

wessellew.com

Stephanie Medlock - 

Benchmark Mortgage

(843) 216-8997

USA Mortgage

(636) 359-2369

glg.usa.mortgage.com

PHOTOGRAPHER

Charleston Real 

Estate Media

(843) 608-1426

charlestonrem.com

PHOTOGRAPHY

Coastal Real Estate 

Photography

(843) 212-7763

coastalrephoto.com

Elevated Photography

(843) 442-3095

elevatedphotography.co

PROFESSIONAL 

ORGANIZER

Purge, Pack, Move!

(917) 673-5969

purgepackmove843.com

REAL ESTATE 

DEVELOPMENT

Kiawah River

(843) 973-8600

kiawahriver.com

ROOFING

Anderson Roofing

(843) 609-0936

roofhunters.com

Cornerstone Construction

(843) 990-2477

cornerstoneconstruction.

org/charleston

Hixson’s Roofing

(843) 816-0679

hixonsroofing.com

TRANSACTION 

COORDINATOR

The Closers, LLC

(843) 424-5768

HONEST ANSWERS
WITH INTEGRITY.

Work with someone you trust.

Schedule Your Inspection
With Frank Today!

Frank Hall
(843) 224-9107

frankinspection@gmail.com

Mr. Hall provides a thorough 
inspection, with full details. The 
client gets a "crash course" in 

home inspections in 
approximately 3 hours. If you want 
peace of mind about your house 

before buying, Mr. Hall is your guy. 
- Barbara B. "

"

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!
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Cornerstone offers honest assessments of any and all damage. We work with your clients
 every step of the way. Financing available. 

Call today to schedule your inspection!

843-990-2477 • cornerstoneconstruction.org/charleston • price@ccteam.org
Family Owned & Operated • Charleston Choice for Best Roofing & Solar Company • #1 Roofer on Home Advisor

F R E E  I N S P E C T I O N S

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at ryan.jones@realproducersmag.com.

R E A L  P R O D U C E R S  T E A M

C H A R L E S TO N
M E E T  T H E

PhotographerShelley Eaton
Reprints Coordinator

Kathryn Monroe 
Operations Manager

Jennifer Guerra 
Writer

Ashley Dye 
Photographer

Ryan Jones 
Owner & Publisher
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Retiring as a Naval Officer after 20 years in the US Military, 
Jason Sharon now serves other Veterans by helping them 
get the best VA Loan possible!

Check out his book, VA MORTGAGES DECLASSIFIED - 
Don't get screwed by the lender.

IS YOUR CLIENT UTILIZING A 
VA LOAN? REFER THEM TO 
JASON SHARON!
NO ORIGINATION FEE, NO 
ADMINISTRATIVE FEE, NO 
PROCESSING FEE

NMLS 1281448

JASON SHARON | Broker/Owner | NMLS#: 1728740
     (843) 364-2656

    jason@homeloansinc.com  www.homeloansinc.com
   1527 Sam Rittenberg Blvd Suite 202, Charleston, SC 29407

• More loan options with 54 lenders to choose from
• Easier underwrites because lenders are competing
• No overlays/red tape

• Faster Turnaround - average clear to close is 16 days
• No Section A fees - lower closing costs 
• Lower Rates - slim margins and minimal overhead

Shannon Hawkins
(843) 695-7876 • shannon@refreshsc.com
shannon@refreshsc.com

Turning Houses Into Homes

From Staged to SOLD!

20
20

CALL CHRIS TODAY!
843-442-3095
Chris Stanton
chris@elevatedphotography.com
www.elevatedphotography.com

We guarantee more 
traffic to your listings

Travis Pfeu�er, Owner
(843) 259-8194
travispfeu�er@rocketmail.com
Follow us on Facebook!
@lowcountrycrawlspacesllc

BUILDING RELATIONSHIPS THAT LAST

Have your clients give us a call today!

"Travis and the crew of Lowcountry Crawlspaces exceeded my 
expectations with their knowledge and professionalism. Their 
prices were very competitive, we were placed on the schedule 

within a reasonable amount of time, and there was no pushy sales 
pitch. We are very happy with the work that was done." - Chuck L.
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Navigating the

If you were to rate yourself from 
0-10 on how successfully you have 
navigated the Holiday Season in past 
years, what would you give yourself? 
It would be wise to evaluate five main 
areas of your life: Your Career, Your 
Health, Your Relationships, Your 
Time, and Your Money.

What I am talking about here is how 
well do you go into the holiday season, 
and make it out on the other side, 
without your businesses taking a big 
dip, your button exploding off your 
jeans, your relationships deteriorating, 
and spending more time and money on 
things that don’t bring you joy? 

To be successful at this requires us 
to plan ahead. I am curious as to how 
many of you sit down and plan for the 
Holiday Season? Some of the most 
successful people I know sit down for 

an entire week and meticulously plans 
out their entire year – in all of those 
categories. They also have an elabo-
rate rewards system in place for when 
they are on target with their goals and 
plans for the year. It’s impressive, and 
there is no doubt why they are suc-
cessful in all areas of their lives. 

So, we are nearing the end of 2020 
and maybe you haven’t been super 
intentional in planning out those 
areas of your life. That’s okay, but 
proactively, maybe we should take 
some time now to plan out how to 
make the most out of this joyous time 
of year. Holidays are about coming 
together with our friends and family, 
sharing stories, and making memories 
with the ones we love most in this 
world. Don’t we want to maximize 
that time to the absolute fullest, and 
be totally present? 

“Never ignore those who love you, 
care for you, and miss you, because 
one day you might wake up and real-
ize you lost the moon while counting 
the stars.” -Unknown 

As high-level entrepreneurs, it can 
be easy for us to forget what is truly 
important. If you are reading this, do 
yourself, and your loved ones, a favor 
and take some time to be intentional 
this Holiday Season. All the best and 
Happy Holidays. 

See you all 
next year. 

Ryan Jones

Owner and 
Founder
Charleston Real 
Producers
ryan.jones@realproducersmag.com

HOLIDAY SEASON

publisher’s note

Successfully 
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Imagine Your Home, Totally Organized.

Call for a FREE in-home consultation and estimate.

843.258.5220

Personalized  Solutions for any Budget.

Interest-free �nancing available.

closetsbydesign.com
843.258.5220 Locally owned and operated.REAL

Custom Closets
Wall Beds

Pantries
Laundry Rooms
Garage Cabinets

Entertainment Centers
Hobby Rooms

 

orders $700 - $1,000. Free installation
with purchase of $600 or more.

Extra 15% valid through 12/31/20.   

**Client project must be over $1000.
Inquire for details. Exclusions may apply.

plus40% o�
Extra 15%

FREE
Installation*
Have your clients 

give us a call. With 
each client referral, 

you’ll receive a 
$100 Amazon

gift card!**

plus



20 • December 2020 Charleston Real Producers • 21@realproducers realproducersmag.com

meet the partner

CONSULTANTS
By Jennifer Guerra

Photos by Charleston Real Estate Media

Coastal Living BBj Guido, owner of Coastal Living Consultants, 
has built his business on the outstanding customer 
service he provides to his clients. Bj, along with his 
right-hand man, Joe Sobun, use their similar mind-
sets and work ethic to ensure clients and agents 
alike have nothing but the best experience working 
with them. Proving hard work, respect, and word of 
mouth will build any business into a success, Bj and 
Joe would rather their personal approach to insur-
ance sales sustain their business, Bj says, “I would 
say I never want to be the largest agency in the 
area, yet I want us to be the most well respected, 
and if that happens I would say that is a success.”

Born in Charleston and raised in Mississippi, Bj 
moved back here to be closer to his family, who 
have a strong lineage in the area. His grandfa-
ther was actually the first mayor of Isle of Palms! 
Joe, however, took a different path to his life in 
Charleston. As a former Marine, he has lived all 
over, yet chose Charleston as it was close to his 
wife’s family in North Carolina. 

“I served our country in the Marines for seven years 
before I was medically retired for injuries in combat. 
I served two combat tours in Afghanistan and Iraq. 
It has been an honor to be afforded the opportunity 
to give back to this great country. I am fortunate to 

have found a new way to serve our people, working 
with Coastal Living Consultants,” Joe says. After a 
chance meeting through a mutual friend, Bj and Joe 
knew they would work great together and hit the 
ground running with their partnership.  

“Bj has really been an inspiration for me person-
ally. He has become like a big brother to me. His 

We take the time to build trust with 
our clients. Every client is treated with 

the utmost respect. - Joe
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relentless pursuit of success has 
always been a way of life for me 
as well. His unselfishness speaks 
volumes to who he is. He has been 
a great mentor to me, helping me 
build my business and go above and 
beyond to help me succeed. I respect 
how he has grown his business, 
and it has been an honor to work 
with him and help further build on 
this foundation at Coastal Living 
Consultants,” Joe says.

As a full-service insurance agency, 
their goal is to, “Acquire, protect, 
and enjoy,” their clients. Once again, 
showing that customer service is their 
main objective, Joe says, “We take the 
time to build trust with our clients. 
Every client is treated with the utmost 
respect. Our quick turnaround time 
makes each client feel important and 
shows that we care.” Building long-
term relationships is the ultimate goal, 
and Coastal Living Consultants is 
doing everything they can to help their 
clients achieve their dreams while pro-
viding the support they need to make 
their client’s lives easier.

“I would say that the reason we have 
been successful is the tremendous 
partnerships we have with the great 
REALTORS® and lenders that we 
work with. Also, I believe the level of 
customer service plays a big role in 
success,” says Bj. Clients and agents 
alike will be extremely pleased with 
the personal attention Bj and Joe 
show everyone that they come in 
contact with. As a business based on 
relationships and word of mouth, it’s 
no wonder how successful they have 
become in such a short time together.  

Their passion to help others is the 
crux of everything they do at Coastal 
Living Consultants. The reason they 
find this work so fulfilling is due to 
“The ability to help others. Serving 
the community to help better the lives 
of my clients. Whether it is saving 
them money on insurance, educating 
them to understand how their policy 
can work for them, taking away the 
worries of the unknown in life,” says 
Joe. Bj’s favorite part of what he does 
is similarly based on their client sat-
isfaction, saying, “Working with the 

clients and helping them find the best 
policy, coverage, and price and seeing 
them happy about the work we have 
done for them” fuels him every day. 

In the Charleston market, agents 
and buyers have their pick of com-
panies to work with.  Choosing Bj 
and Joe for your insurance needs 
is a no-brainer. Using their friend-
ship and kindred spirits, the team 
at Coastal Living Consultants will 
always put their clients first. Their 
commitment to their clients and the 
area’s Top Producers will always 
be their top priority, and they will 
always put their clients’ best inter-
ests first and foremost.

I would say that the reason we have been 

successful is the tremendous partnerships 

we have with the great REALTORS® and 

lenders that we work with. - Bj
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Home Staging | Home Updating | Home ReStyling | Home Managers

843.606.2811 | www.showhomescharleston.com

Merry Christmas!
WARM WISHES FROM SHOWHOMES CHARLESTON

Ready For a
No Stress
Move Day?

Moving Miracles Happen with
Incredible People and Trust

(843) 203-0210
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Pack,
Move!
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A Trusted Partner for
Preparing Your Sellers to List

��
	��������

DRIVEN BY INTEGRITY,  DEFINED BY SERVICE .

S. Ashley Farr
597 Old Mt. Holly Rd., Ste 307 Goose Creek, SC 29445

843-714-2798 | ashley.farr@hankinpacklaw.com
www.hankinpacklaw.com

“Ashley is my go-to closing attorney 
for all of my clients! He cares deeply 
about my clients and his staff treats 

them with the utmost care and 
concern. Regardless of your real 

estate needs, Ashley and his team will 
guide you through the process 

towards a seamless transaction.”

- Jim Hart, Broker, NextHome Specialists -

Schedule Your Inspection Today!

Comprehensive air quality solutions that reduces
sellers costs and brings peace of mind to buyers

(843) 400-3020  |  heretohelp@puremaintenancesc.com

• Board-Certified Indoor Environmental Consulting and Contracting

• Indoor Air Quality Mold and Moisture Inspections

• The latest remediation technologies with guaranteed results

MOST AFFORDABLE GUARANTEED MOST EFFECTIVE

PureMaintenanceSC.com
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top producer

Morgan
Carolina Life 
Real Estate 
& Auctions

By Jennifer Guerra

Photos by Charleston 

Real Estate MediaFANN

The most rewarding part about 

real estate is the relationships that 

I have made throughout the years.

With the Charleston market growing by leaps and bounds, 
there’s a little slice of heaven about 30 minutes outside the 
city that very few agents specialize in. Morgan Brinson Fann 
of Carolina Life Real Estate and Auctions grew up in Moncks 
Corner, and has spent her career enlightening people on 
the true beauty and serenity of the area. “While most people 
are focused on the Charleston area, I am passionate about 
Moncks Corner. It’s becoming a real up and coming area that 
is not as far out as people think. There are a ton of waterfront 
properties,” Morgan says.
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Growing up, Morgan’s mom, Robin 
Ward Nichols, was a very successful 
and well-respected REALTOR® in 
the Moncks Corner area. While it 
would seem fated that Morgan would 
herself become an agent and later a 
broker, she wasn’t so sure, “A lot of 
my friends were going into nursing, 
so I decided to go to school for that, 
however, I learned pretty quickly that 
wasn’t the path for me,” she says.  

After graduating from Charleston 
Southern University in 2008, it took 
her no time to realize where her 
true passion lied. “Once I graduated, 
literally a week later I decided to get 
my real estate license. I knew that I 
was entering the business at one of 
the hardest times, but I was ready for 
the challenge. I worked two jobs until 

2015 until I became so busy with real 
estate that I could let one job go.”

Following in her mother’s footsteps, 
Morgan joined the family business 
and never looked back.  

“I grew up in the real estate business. 
My family has developed many neigh-
borhoods in the Lowcountry, and my 
mom was and still is a Top Producing 
REALTOR® so I wanted to follow in 
her footsteps. She truly has shaped 
the way I do real estate and is highly 
admired and recognized in the real 
estate industry.” 

It wasn’t, however, a great time 
to enter the world of Real Estate. 
Morgan knew it would take a ton of 
hard work and dedication to build her 

career, especially at such a young age, 
“The biggest challenge I faced in real 
estate was, in the beginning, was my 
age. I was 21 years old and people did 
not want to take me seriously. I was 
young, but I was eager to learn and 
had a great mentor! The fact that I 
worked with my mother truly helped 
me overcome this since she was a 
highly respected agent!”

Since Morgan started her career at 
the young age of 21, she has basically 
grown with her clients. “The most 
rewarding part about real estate is 
the relationships that I have made 
throughout the years. When I started 
real estate, I just graduated from col-
lege so my client base was first time 
home buyers. I have ‘grown’ with my 
clients as they have gotten married, 
had children, and went through family 
changes! It’s like I am a part of their 
family.” Helping her clients through 
the good times and bad ensure 
Morgan’s clientele will always come 
back to her.  

“My clients truly find me trustworthy 
and know that I will guide them in the 
right direction even after the transac-
tion has closed. The key to a success-
ful real estate deal is communication 
and that is what a lot of agents are 
lacking in our industry. My clients 
know that I am never too busy to 
take care of them and to answer their 
questions. They are my first priority 
and they become very comfortable 
and confident in my ability to help 
them,” she says.

Lack of communication, while ram-
pant in the world of real estate, will 
never be an issue when working with 
Morgan. She knows the importance of 
staying in contact with your clients, 
no matter what, saying, “In real 
estate, you have to show your clients 

that you are never too busy for them. 
They come first. It is a very demand-
ing job and you have to handle stress 
very well. I wake up every day, even if 
I have nothing on the schedule, and go 
to work. Every day is an opportunity 
to help someone and people like to 
see that you are working. If you show 
your sphere that you are working, 
then they know you are going to do 
the same for them.”

Now, as a working broker and Broker-
in-Charge of Carolina Life Real Estate 
and Auctions, Morgan spends most of 
her days helping other agents realize 

their potential. “I am truly here to 
help my agents. It is not a competition 
and they can call me anytime, even if 
I’m on vacation, and I will do anything 
to help them get their answers. We 
all have the same morals and ethics, 
which is why we work well together.” 
The specialized boutique company 
has proven that Moncks Corner is the 
next big thing in the Charleston Real 
Estate market, and Morgan is at the 
forefront of that growth. She knows 
the area like the back of her hand, and 
there is no one better suited to buy 
and sell real estate there.

In real estate, 

you have to 

show your 

clients that you 

are never too 

busy for them.
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843-214-3163  |  charleston.floorcoveringsinternational.com

LICENSE#: SC 57821

FLOOR COVERINGS INTERNATIONAL CHARLESTON

THE BEST
CHOICE FOR
YOUR HOME
INSPECTION

Pillar To Post o�ers three exclusive

Home Inspection Packages to

best suit your client's needs.

843-881-4740
www.charlestoncounty.pillartopost.com

sam.leslie@pillartopost.com

Sam Leslie
NACHI #19042504

State License #RBI.1458

"Sam was thorough and honest. 
He explained in detail what 

needed to be done and why. 
He took the time to answer all 

of our questions and he sent us 
very detailed documentation 

that permitted us to move 
forward and make all the 

necessary upgrades and/or 
repairs in an informed fashion." 

- Heather H.

Home staging helps the 
buyer visualize the property 

as their future home.

EMILY WALTON
(843) 532-7888

www.southernstagingsc.com
emilywalton39@gmail.com

@SouthernStagingSCAFTER

BEFORE

THE PROOF IS IN
THE DETAILS.

“I was so thrilled to find Emily several 
years ago, and she has been my go-to 
stager ever since. I do not list a home 

without bringing Emily in to work her 
magic because she helps my sellers get 

top dollar in record time!” - Jackie S.

Locally Owned & Operated
SERVPRO of Downtown Charleston

(843) 577-2470
admin@servpro10707.com

www.servprodowntowncharleston.com

FIRE DAMAGE?
We're Here To Help.
Step 1: Emergency Contact
Step 2: Inspection and Fire
              Damage Assessment
Step 3: Immediate Board-Up and
              Roof-Tarp Service
Step 4: Water Removal and Drying
              (if water damage is present)
Step 5: Removal of Smoke and
             Soot from All Surfaces
Step 6: Cleaning and Sanitizing
Step 7: Restoration

Marcia Germain  |  Account Executive843-990-6065
mgermain@chwpro.comwww.chwpro.com

Help protect your clientsand add value to theirhome purchase, or listing!
Wishing your Familya Merry Christmas &Happy New Year!

McCants Law Firm | Patrick Townes
Call Patrick Today!

(843) 884-9394  |  patrick@mccantslawfirm.com

FIRSTS ARE EVERYTHING
LET MCCANTS LAW FIRM GET YOUR CLIENT IN

THEIR DREAM HOME FOR THE HOLIDAYS.

"I have been working with Patrick 
Townes recently and he is 

amazing. Very knowledgeable. I 
will continue to use McCants in 

the future!" - Leo C.

782 Johnnie Dodds Blvd A • Mt Pleasant, SC 29464



34 • December 2020 Charleston Real Producers • 35@realproducers realproducersmag.com

INTERIORS + RETAIL + COLLECTION + GALLERY

ABOUT MITCHELL HILL
Mitchell Hill is the brainchild of two 
creative minds, Michael Mitchell 
and Tyler Hill. With a staff of powerful, 
innovative women, the gallery 
space and design firm has grown 
from two to seven full-time employees, 
houses over 30 nationally known 
artists, and carries top-tier brands. 
The art gallery is a space for clients 
to discover a piece of artwork they 
truly love, or to consult with us 
about projects in their homes. One 
of the best compliments we regularly 
receive is how inspirational our 
showroom is. We are home to 
Charleston's largest rug gallery!

LEARN MORE ABOUT HOW WE CAN HELP YOU ON OUR WEBSITE, SOCIAL MEDIA, OR JUST GIVE US A CALL!

843.577.0400 • www.mitchellhillinc.com
info@mitchell-hill.com

414 King Street • Charleston, SC Michael Mitchell
Tyler Hill

Purchases and Sales • Refinancing • Home Equity Lines of Credit 
(HELOCs) • Contracts • Deed Preparation • Title Searches

WE'RE HOLLIDAY INGRAM

"As a Realtor, I want my clients to have the best experience they have ever had during a 
real estate transaction. One of the key players for us is the closing attorney. We have 
used Summer Reyes for years. She works with a great innovative company, but most 

important to the smooth transaction is who she surrounds herself with. They give me 
exactly what I am looking for most from an attorney, peace." - Jeffrey Gregg

C l o s i n g s  m a d e  S i m p l e  a n d  S e a m l e s s

 843.970.3770 
Summer@hollidayingram.com

Bo.Roberts@hollidayingram.com
www.hollidayingram.com

Summer Reyes & Bo Roberts
Closing  Attorneys

Need legal assistance with a real estate closing? 
Give Summer or Bo a call and close on a “hi” note!

Merry Christmas to our Top Producers! 
Welcome Bo Roberts to the team, our Christmas 

gift getting you to the table faster!
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REALTOR® on the riseJared
Rainbow Row Properties

By Jennifer Guerra

Photos by Charleston Real Estate Media

After a serious injury ended his successful 
remodeling business, Jared Jackson, team leader 
of Rainbow Row Properties at The Boulevard 
Company, had to change the course of his career. 
Deciding to join his wife Erin in Real Estate seemed 
like a no-brainer, as he put his blue-collar back-
ground and experiences in the hospitality world 
to good use. The husband and wife team hit the 
ground running, putting their family, community, 
and clients above all else.

“I owned a remodeling company. I really focused on 
doing bathroom remodels. I truly loved it and the 
money was good. Ended up getting hurt pretty bad 
on a job and had to have emergency neurology sur-
gery on my back. Was numb from the waist down. 
Still have some effects from it. I tried to keep the 
company going but trying to maintain a staff and a 
recovery were just too much. My wife, Erin, was an 
office administrator for a Real Estate brokerage and 
suggested I give it a shot. It was a good transition as 
I had been self-employed for many years and had a 
good database to start from.”

That database would come in handy when COVID 
hit and everyone had to pivot the way they do 
business. It was the relationships he has culti-
vated that would ensure their success in North 
Charleston. “This whole year has been a chal-
lenge. We had a pretty rotten first half of the 
year. Had to re-learn how to do our jobs and then 
add in having our four-year-old son home created 
issues. Daycare was shut down then schools hav-
ing their issues with starting back up has prob-
ably been the biggest challenge, professionally 
and in business.  We’re a tight little family but it 
is difficult when you have both parents working 
from home with full-commission jobs and a four-
year-old boy who can dominate your attention.” 

Prior to Real Estate, after leaving his hometown of 
Indianapolis, Jared spent close to 13 years work-
ing all over the south in the restaurant business. It 
was that experience that taught him the servitude 
that he uses every day as a REALTOR®. The most 
rewarding part of his business, he says, is “Helping 
people. I have been in the service industry my 

Jackson
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entire life and I live the servant leadership man-
tra. My clients are my life. I also enjoy being in an 
industry where the path to success is written. We, 
as agents, don’t need to reinvent the wheel. We just 
need to put in the effort to achieve our goals.”

His goals, in fact, have nothing to do with awards, 
or even money. His definition of success is, “Being 
able to leave a business and legacy after I’m gone,” 
and what better way to do that than having a family 
business. Not only does he do everything for his 
family, but also his community. Jared and his wife 
spend much of their time, and money, fighting for 
the homeless in the Charleston area. Supporters of 
nonprofits like Homeless Helpers of Charleston and 
One-Eighty Place, Jared is also a big supporter of 
our county and state park systems.  

While most couples couldn’t imagine working with 
their significant other, Jared and Erin have built 
a team based on mutual respect and hard work. 
While many people are stuck, and stressed, work-
ing at home with their partners, Jared and his wife 
“do great working together from home. We are very 

different at our core. I will just jump off the cliff. 
She has to do the research on how high the cliff is 
and the best way to jump. I really married my best 
friend, and while our work-life balance is non-ex-
istent, we manage it well. Client appointments take 
precedence over everything.” Jared even jokes that 
his four-year-old son has shown more homes in 
Charleston than most agents!

With 2020 being what it is, Jared and Erin have 
used this time to build Rainbow Row Properties 
to last a lifetime. Their dedication to their clients, 
their family, and their community will ensure a suc-
cessful team for their son to one day inherit, should 
he choose to. Since legacy is of the utmost impor-
tance to Jared, it seems his goals are well in reach. 
He has even obtained his Broker’s license last year. 
Building a relationship-based business has worked 
out well for Jared and Erin, proving that when you 
serve your clients with passion and hard work, the 
longevity of your business will be sustained. As 
Jared’s favorite quote by Babe Ruth says, “You can’t 
beat someone who never quits.”

I have been in the service industry 
my entire life and I live the servant 
leadership mantra. 
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Providing you & your clients with only the
highest quality information, services, and products.

Full-service agency licensed in South Carolina, North Carolina, 
Tennessee, Virginia & Georgia.

843-881-4707 • www.sigsc.com • insureme@sigsc.com

***Our agency continues to adhere to all CDC suggestions and guidelines. Give our 
team a call today to set up an appointment to receive an insurance review!**

1312 Bowman Road • Mount Pleasant, SC 29464
2900 North Main Street • Ste E • Moncks Corner, SC 29461

SCHIRMER INSURANCE GROUP

Securities and advisory services offered through LPL Financial, a registered investment advisor. Member FINRA/SIPC. The LPL Registered Representa-
tives associated with Livswell may only discuss and/or transact securities business with residents of the following states: 

(AL, CA, CO, CT, FL, GA, IL, KY, MA, MD, MI, MT, NC, OH, PA, SC, TN, TX, VA, VT, WA, WI).

843-408-0404 • erik@livswell.com • www.livswell.com
77 Grove St. • Charleston, SC 29403 •      @ErikHofstromCFP

Lauren Brandon
Client Relations & Marketing Director

Erik Hofstrom CFP®

Chief Retirement Officer

Melanie Hofstrom
Retirement Lifestyle Coach

We provide the independent investment 
management, tax, and comprehensive 
financial planning you’ll find at other 

successful firms. What makes us 
different is our specialization in 

retirement and all the unique financial 
decisions and challenges that exist in 

the second half of life.
 

In addition, for interested clients, our 
Retirement Lifestyle Coach is available 
to help you define what brings you joy 

and purpose. We’ll ensure your finances 
support a life you’re excited about and 
when you need a referral, we’ll connect 

you to our wide range of vetted local 
professionals from traditional tax and 

legal help to home upfit or travel 
professionals and elder 

care specialists.
 

We seek to help clients over the age of 
50 maximize their return on life.

Let us show you how!

 Meet Your                                                      Team
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Tabby 
Realty

By Jennifer Guerra

Photos by Charleston 

Real Estate Media

Victoria Breault 

took a leap of faith 

when she left her 

successful Real 

Estate career in 

Connecticut for 

the unknown 

Charleston market. 

Chasing a quality 

of life that escaped 

her in the northeast, 

Victoria and her 

family decided to 

ditch their snow 

shovels for flip 

flops and moved to 

Mount Pleasant to 

live life in the year-

round sunshine.  

While life wasn’t always easy for 
Victoria growing up in Connecticut, 
she always knew Real Estate was 
where she would end up. Growing up 
without a lot of money, her family’s 
business showed her what hard work 
could get her, she says, “My family 
used to have a business where they’d 
clean out houses before they went 
up for sale. I remember being young 
and loving to go into all different 
homes and find unwanted ‘goodies’ 
from families that were leaving. We’d 
come into the home when the family 
left behind only garbage (unwanted 
items). That started my passion. I 
grew up without a lot of money so 
most times all the homes we went 
into were better than mine.” Victoria 
uses her past as fuel to build a 

business based on mutual respect and 
shared success.

As Broker and Owner of Tabby 
Realty, Victoria used her years of 
working for larger agencies to form a 
smaller brokerage that puts the needs 
of her clients and team above all 
else. Choosing quality over quantity, 
Victoria uses her success to help 
those around her become just as 
successful, saying the most rewarding 
part of her business is, “Helping my 
clients and helping my fellow agents! 
I love seeing others happy and even 
more I love being part of the reason 
they’re smiling.”

Building a business in the time of 
COVID seems daunting, however, 

 I love 

seeing 

others 

happy 

and even 

more I 

love being 

part of the 

reason 

they’re 

smiling.



46 • December 2020 Charleston Real Producers • 47@realproducers realproducersmag.com

Victoria knew it was the right time 
to build her brokerage and support 
her friends and fellow agents succeed 
when it seemed all but impossible 
to do so. As her husband’s dental 
practice was closed, Victoria realized 
it was time to step up and do what 
she always dreamt of doing, creating 
a brokerage that cares. Separating 
Tabby Realty from other agencies 
is the fact that Victoria is always 
focused on the relationships she has 
with her clients and fellow agents.  

Her number one goal is to help 
others become successful, saying, “I 
can teach anyone Real Estate, but 
I cannot teach them to be nice. I do 
everything I can to make them suc-
cessful. I help with marketing and pay 
out of my own pocket for anyone on 
my team. Being successful wouldn’t 
be the same if I couldn’t do it with my 
friends and I am happy to open my 
wallet to help them succeed.” Being a 
part of another agent’s foundation is 
more important to her than any dollar 
amount she could make.

Her passion to help others realize 
their Real Estate goals doesn’t just 
stop with her team. Victoria has 
formed The Women of Real Estate 
Tribe, empowering women in the Real 
Estate sphere to support one another 
in every way possible, she says, “A 
candle loses nothing by lighting 

another candle. My hope with that 
group is to break down the barriers 
that there’s this misdemeanor that 
giving someone else tips would take 
away from your success.” She fully 
believes that it doesn’t hurt to share 
your tools with others.

It is also of the utmost importance 
to Victoria to build a brokerage that 
doesn’t attract business just because 
of their numbers or fancy listings, 
“But because we are real, kind-
hearted, experienced, and work hard 
for our clients.” Finding a brokerage 
that cares more about your success 
than you do is a rarity in the Real 
Estate world, but that’s exactly how 
Victoria has built her business. “We 
are a growing brokerage very inter-
ested in seasoned and new agents 
wanting to be part of something spe-
cial,” she says.  

Victoria’s love for her family and 
friends bleeds into everything she 
does as a broker. She wants to be 
remembered for her generosity and 
kindness, and there is no doubt those 
two words will become synony-
mous with Tabby Realty. Her goals 
of, “Making promises and keeping 
promises,” as well as, “Always going 
into every situation with the intent to 
serve, not to make money,” will ben-
efit any REALTOR® who is fortunate 
enough to join her team.

We are a growing brokerage very 

interested in seasoned and new agents 

wanting to be part of something special.
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P R E - L I S T I N G  •  I N T E R I O R  •  E X T E R I O R
E L E C T R I C A L  •  P L U M B I N G  •  H VA C  •  C L - 1 0 0

843.410.9249 | www.bluetapesolutions.com | Licensed & Insured

L o c a l  &   V e t e r a n - O w n e d

from

IT'S TIME TO

MERRY CHRISTMAS

www.charlestonrem.com  •  info@charlestonrem.com
1156 Bowman Rd., Suite 200  •  Mount Pleasant, SC 29464

@charlestonrealestatemedia

SHOW YOUR PROPERTIES
IN THEIR BEST LIGHT POSSIBLE.

We’ll make you and your listings look good.

P H O T O G R A P H Y  •  V I D E O G R A P H Y  •  A E R I A L  S E R V I C E S  •  3 D  T O U R S

CONTACT CREM TODAY!
(843) 608-1426
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Marisa Little 

Owner  

843-609-8440 | alittlestagingsells@gmail.com | www.alittlestagingsells.com

"I have used A Little Staging Sells for the last couple of years and have always been amazed at the finished 
look after they finish. They have staged empty homes as well as moved furniture and other items around 
within a home to give it a clean, fresh look. Even the owners are pleasantly surprised to see their "stuff" 

repurposed. They are amazing and an invaluable resource in my real estate sales business."
 -Toula DiGiovanni, Broker Associate 

THE
BARTON
TEAM

"The Barton Team takes an empowered Team approach 
to ensure that our clients and our agents experience a 
WOW home loan process. Our Team is dedicated to 
assisting you and your client every step of the way. We 
highly value and appreciate you as a referral source 
and we are here to help make you shine."

Christopher Barton
Loan Officer | NMLS# 1514521
4921 Centre Pointe Dr, N. Charleston, SC 29418
O: 843-576-4811 | M: 803-463-5449 | F: 843-806-4520
cbarton@guildmortgage.net
Guild Mortgage Company is an Equal Housing Lender; NMLS #3274 

from
Jenny McKenzie
Agency Owner

843-408-4554

jenny.mckenzie@brightway.com
BrightwayMcKenzie.com

PROTECT YOUR
DOORSTEP DELIVERIES.

Scan the QR Code
to learn more!

Improve your home security.

Invest in a video doorbell.

Have your package
shipped to a locker.

Taking proactive measures like installing security 
cameras and getting an alarm system installed has 
the potential to lower your Homeowners insurance 

rates by as much as 20%.

Mark W. Weeks

(843) 553-9800  |  www.weekslawfirm.net
NORTH CHARLESTON OFFICE  |  8086-B Rivers Ave. North Charleston, SC 29406

Joseph W. KessingerRobert L. Irvine, III

We're here for you! Every step of the way.
Give us a call today.
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cover story

CAROLINA ELITE 
REAL ESTATE

By Jennifer Guerra

Photos by Charleston Real Estate Media

L indsey Martin and 
Britt Freeman of the 
Martin Freeman Group 
at Carolina Elite Real 
Estate have found a 
niche in the 55 and over 

community. The expertise, attention 
to detail, and service they show their 
clientele has turned their business 
into a huge success, together having 
sold over $125 million in Real Estate 
in just under four years. Their com-
plete knowledge of the active adult 
market in Charleston gives them the 
opportunity to succeed in an area of 
Real Estate often overlooked.

While both ladies have been in 
Real Estate since 2004, the Martin 
Freeman Group was formed in 2017. 
After years of working together for 
Pulte Homes Del Webb neighborhood, 
Lindsey says, “We became business 
partners the first go-round in 2007 
when we were tasked with opening 
the first Del Webb community in 
the Charleston area. We remained 
partners for the next five years. After 
I went into general brokerage, Britt 
joined me here in January 2017.” 
Lindsey and Britt have taken their 
successful partnership and built a 
business rooted in the strength of the 

relationships they have cultivated 
with their clients and other agents.

Lindsey grew up in the suburbs of 
Chicago and left the cold weather for 
school at the University of Florida. 
Straight out of college, she was 
recruited by Pulte Homes and worked 
in new home sales. Britt, originally 
from Charlotte, North Carolina, 
attended Florida State University 
where upon graduation, she would 
begin working for a large national 
homebuilder. In 2007, the two would 
begin their journey as teammates 
when they were asked to bring Del 
Webb’s new neighborhood concept 
to the Charleston market. The two 
quickly knew they shared a similar 
work ethic, and when partnered up 
within Del Webb, their partnership 
was as fluid as it could be. 

Prior to forming the Martin Freeman 
Group, Lindsey was extremely 
successful growing her career as a 
REALTOR® and broker. It was no 
surprise that Lindsey would call upon 
Britt when the business became too 
successful for one agent to handle. “I 
grew the business to 40 sales a year 
with no assistant or business partner. 
I had my first son in 2016, took two 

weeks maternity leave, and knew 
the only way to continue to grow the 
business and offer the same level 
of care to our clients while having 
balance for my growing family, was 
to have a business partner. There was 
nowhere else I looked then to Britt,” 
Lindsey says. 

Beyond the fact that they have sold a 
ton of homes together, Lindsey and 
Britt both provide the same level 
of service to their clients. No mat-
ter what, clients will get the same 
commitment between the two of them 
to ensure they’re taken care of at all 
times. Their clients have come to 
expect that the level of service of the 
Martin Freeman Group will never be 
compromised, as Lindsey and Britt 
have built their business based on 
this fact. The white-glove service 
they provide each and every person 
they do business with ensures that 
from their first sale, to their last sale, 
nothing will change with the way they 
treat each client.

Considering their foothold in the 
active adult market, they know their 
clients are buying their fourth, fifth, or 
even sixth home, and want to make the 
process as flawless as possible. Since 

Our clientele is largely from out-of-state so during the 

home purchase process they really rely on us to oversee 

the process, guide them appropriately and ensure that 

the process is as seamless as possible. - Britt
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most of their clients are buying from 
out of town, Lindsey and Britt have the 
process down to a science. “The nature 
of who we service most are mostly 
active adults looking to move south. 
We guide them through the process 
when they are not physically a part of 
the process. We are the liaison in their 
absence. They are looking for a com-
munity feel where they can meet new 
people and form new relationships 
easily,” Lindsey says. 

The Martin Freeman group uses their 
experience in the over 55 communi-
ties to ensure their clients a seam-
less transaction while maintaining 
great relationships with everyone 
they work with. “The relationships 
established, both with each other 
and with our clients,” Britt says, is 
the most rewarding part of work-
ing together. She continues, “Our 
clientele is largely from out-of-state 
so during the home purchase process 
they really rely on us to oversee the 
process, guide them appropriately 
and ensure that the process is as 
seamless as possible. We get to know 
them very well and I think they truly 
appreciate our efforts. In turn, if they 
happen to have a friend or family 
member deciding to move to the area 
once they’ve moved down we get a 
call from them asking to assist their 
loved one as well.”

The success of the Martin Freeman 
Group is based upon not only the 
teamwork between Lindsey and Britt, 
but also their right hand Morgan 
Paterson, Lindsey says, “We have 
this incredible person behind the 
scenes ensuring that no balls are 
dropped. She takes what we do well 
and enhances it, she’s the extra level 
of personalization and care we offer 
with each transaction.” It’s that level 
of attention to detail that has made 
this team the success they are in just 
under four years.

“We’re truly a full-service team. As 
an example, when a client we’re rep-
resenting is purchasing and building 

We are workers. We commit ourselves 

to a level of excellence that I think 

can be somewhat rare in this industry. 
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a new home, we are there throughout 
the entire process. We are there at 
the first visit and every other visit 
prior to their decision making, we’re 
with them to sign the contract. We 
attend the design studio appointment 
and lend our expertise, we attend all 
builder meetings either with them 
or as their advocate when they are 
unable to attend, we take pictures of 
their home each week so they can be 
part of the construction process. We 
attend their home orientation and 
closing. We set up third-party inspec-
tors, we give them recommendations 
on professional services after closing. 
This is how we approach every home 
sale and listing. We never want our 
clients to feel like their best interests 
aren’t our top priority,” Britt says.

Lindsey and Britt know that their 
clients not only need, but deserve, 
agents who have their best interests 
at heart. They work hard to keep 
those relationships flourishing, 
saying, “We are workers. We commit 
ourselves to a level of excellence that 
I think can be somewhat rare in this 
industry. And we do what we do with 
a very high level of morality and com-
passion for our clientele. We aren’t 
merely salespeople, we are counsel-
ors and advisors guiding our clients 
to the best decision for their families.”

While they may be experts in active 
adult communities, they are also 
extremely knowledgeable in all 
types of Real Estate deals. They’re 
specialists in new construction, and 

especially seasoned with new neigh-
borhoods in the Summerville area 
like Nexton, Carnes Crossroads, and 
Cane Bay. The compassion they show 
each client, as well as other agents, 
will prove to be the reason The Martin 
Freeman Group will be Top Producers 
in Charleston for years to come. You 
won’t find two better agents in the 
Charleston market that go above and 
beyond the call of duty for their cli-
ents. They are constantly evolving and 
making the necessary changes to, “Be 
Better, do better, and get better,” and 
in these trying times, you couldn’t ask 
for more from an agent.

The Martin Freeman Group will be Top Producers in 

Charleston for years to come. You won’t find two better 

agents in the Charleston market that go above and beyond 

the call of duty for their clients.
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Brent@SuttlesLaw.com // suttleslaw.com // (843)636-8841

ESTATE PLANNING
• Wills
• Trusts
• Powers Of Attorney
• Healthcare Powers
   of Attorney

Services:

Brent W. Suttles

“I have had the distinct pleasure of working with the Suttles Law Firm on 
multiple occasions with multiple clients. I have worked with several 

others in the area and while they checked a box, none of them seemed 
to actually care about their clients. Brent, Jamie, Laura and all of the 
team at SLF go out of their way to ensure their clients are informed, 

educated and protected through the process of buying and selling their 
homes. This is easily the best real estate attorney in Charleston.”

- Kevin Richter

• Residential 
• New Construction
• Commercial
• Refinance
• HELOC
• Quit Claim Deeds
• Short Sale Negotiations
• Contract Review

REAL ESTATE

IF YOU CAN'T COME TO US, WE WILL COME TO YOU!
Ask about our satellite o ce or mail away closings!

www.ZourzoukisHomes.com
NEW CONSTRUCTION | DEVELOPMENT | ADDITIONS

843-214-3383 | george@zourzoukishomes.com

 Home • Auto • Umbrella • Flood

AD LEWIS Agency Owner
843.877.5445  | direct · 800.474.1377  | SERVICE

940 JOHNNIE DODDS BLVD, SUITE 100  |  MOUNT PLEASANT, SC 29464
www.goosehead.com  |  a.d.lewis@goosehead.com

Goosehead – The smarter, simpler way to purchase insurance.

With over 40 carriers in South Carolina, Goosehead has the capability to customize
all your insurance needs to ensure you are receiving the best coverage at the best rate.

Did you know there are more victims held against their will today than 
ever before? That’s why N2 Publishing, the company behind this 

magazine, is financially committed to helping end human trafficking. 

And through their advertising partnerships, the businesses seen 
within these pages are helping us break these chains, too. Learn 

more about our cause by visiting n2gives.com.

$3MILLION$3MILLION$3MILLION$3MILLION
DONATED THIS YEAR TO HELP BREAK THE 

CHAINS OF MODERN-DAY SLAVERY.
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Carolina One 
Real Estate

By Jennifer Guerra

Photos by Charleston Real Estate Media

Maggie McDuffee, Broker-in-Charge at Carolina 
One’s Longpoint Road office, has spent her life in 
the pursuit of helping and inspiring others. Joining 
the Real Estate world at the age of 18, Maggie has always 
wanted to be a leader. It would be no surprise, at the young 
age of 29, that she would become a Broker in Charge, using her 
leadership skills as the “how” and her passion to build up others 
as the “why” for everything that she does.  

“I think my defining path has roots in my sincere interest in 
people. I find people, their ideas, and their goals inspiring. I find 
it interesting to learn what makes someone tick. I am always 
curious about what inspires people to do what they do every day. 
I like leadership for that reason. Leadership allows you to have a 
big impact on a group of people and that’s part of what drives me. 
I know that I have the ability to help people identify their goals 
but I also have the energy and drive to help them get it!”  

With her mother being a successful Broker/REALTOR® in New 
Jersey now and while she was growing up, Maggie was convinced 
that Real Estate wasn’t for her. She says, “I saw how hard and 
how often my mother worked and I saw how stressful the job 
was at times. Knowing what I know now, I realize that I couldn’t 
appreciate the rewards of the job.” The honest truth is that she 

tried her hardest not to get into this line of work, 
saying, “I’m not sure anyone gets into Real Estate 
because they actually like writing contracts, 
negotiating repair addendums, or doing worse 
things like cleaning toilets one hour before clos-
ing! These are only three things in the laundry list 
of the things that come up almost every week in 
our offices! But the truth, I believe, is that people 
get into Real Estate because it funds a passion.” 
Maggie’s passion is people!

So even though Maggie was working as a 
REALTOR® at the time, which we know to be a 
very people-oriented profession, she graduated 
college and chose to switch paths to pursue a 
career in her chosen degree field which is Social 
Psychology and Criminal Justice. This is when 
Maggie found herself heading to Charleston to join 

McDuffee
MAGGIE 

celebrating leaders

Humble yourself enough 
to know that you need 
to network with other 

REALTORS® in our market. 
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the AmeriCorps to run a program called Lowcountry Civic 
Justice Corps (LCJC). LCJC was an inmate re-entry 
program that assisted men re-enter society begin-
ning six months from release and concluding six 
months post-release. She says “My job was to 
work alongside selected inmates to collab-
oratively develop strategies and plans for 
these men who were six months from 
release and see them through the tran-
sition period. The goal was to get them 
a job, safe housing, identify allies in the 
community and essentially get them on 
stable ground.  The belief was that if we 
could accomplish these things, ex-of-
fenders leaving jail would become assets 
to the communities in which they lived, 
rather than liabilities. National recidivism 
rate is about 67% in the first three years of 
release from incarceration. Our program had 
a 97% success rate! It was incredible! It just goes 
to show that ‘planning prevents’ and a strategic plan 
often yields successful results.”

Yet somehow, Maggie kept finding herself back in Real Estate. 
And little did she know how that her degree in Social Psychology 
would also come in handy in her Real Estate career. As a 
non-competing Broker-in-Charge, Maggie uses her experiences 
to, “rally the troops,” so to speak. It’s her people skills that 
helped her rise the ranks at Carolina One so quickly. Her love 
of helping agents reach their full potential, both personally and 
professionally, has led her to an extremely successful career. So 
successful in fact, that she is opening her second office in Park 
Circle this month!

As Broker in Charge, one of her missions is to build what she 
calls “destination offices.” Which she elaborates to say, “My 
mission is to build a culture at my office(s) where people feel 
inspired to show up each day and leave feeling fulfilled by the 
experience they’ve had. Whether those feelings emerge from 
a two-second conversation you’ve had, someone helping you 
through a problem, or maybe just someone making you laugh and 
feel good. That’s the stuff that matters most about why we all 
show up each day.”

Any agent new to Real Estate should heed Maggie’s advice, to 
“Humble yourself enough to know that you need to network with 
other REALTORS® in our market. This will allow you to get to 
know each other and ultimately stay collaborative throughout 
transactions. Everyone knows it’s so much easier to successfully 
complete a transaction and serve your clients best when you have 

an agent that you know on the other 
side! The agents’ ability to collaborate 
plays a huge role in the experience of 
clients. Don’t put yourself above this 
or in the way of this, nobody is too 
good to get to know someone new!” 

The happiness of her REALTORS® 
and their clients is the most import-
ant part of her job, and she excels at 
it. She is always looking for the next 
big thing to help her agents blossom 
in the industry, as she is only as suc-
cessful as her agents are. “Real Estate 
is an odd industry in that one minute 
you could be competing with someone 
for a listing, then the very next day 
turn around to ask that same agent 
to bring you a buyer now that you’ve 
secured the listing! It’s our purpose to 
collaborate for the sake of our clients. 
We’re not against one another, we 
work WITH one another.” Having a 
Broker who wants to help you become 
successful makes all the difference, 
and Maggie is the one you want hav-
ing your back all the way through.

I know that I have the 
ability to help people 

identify their goals but I 
also have the energy and 
drive to help them get it!
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JEFF YANDLE
Founder, Inspector

InterNACHI Member #16022230
(843) 824-4067 | jeff@radianthomeinspections.sc

YOUR TRUSTED FRIEND
IN HOME
INSPECTIONS

@RadiantHomeInspection
Check out our social media pages to see
infrared imaging in action!

We can see your 
roof from here.

This DRONE beats 
binoculars. Every. Time.

Bob Tennyson
843-860-9867
fcbcarol inas .com
NMLS #1738222

WHEN IT COMES TO FINANCING
A DREAM HOME, NOT ALL
BORROWERS ARE CREATED EQUAL.

That's why First Capital Bank o�ers a suite of
financing options for deserving buyers who
may not be served by cookie-cutter products.
First Capital Bank wants to be your go-to
partner in servicing those clients.

FITTING
HARD-TO-FIT
LOANS
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Regions’ Doctor Mortgage Program
You have unique financial needs. Whether you are a seasoned physician or just beginning 
residency, our Doctor Mortgage Program is designed with you in mind. This top-class 
loan program meets the special demands of physicians seeking home financing on their 
primary residence.

Your benefits include:
• Minimum cash required with our No Down Payment Options up to $750,000 and 5% down up to
   $1,000,000
• Ability to exclude certain deferred student loan payments from the debt-to-income calculation
• Ability to close your loan before you begin employment
• Available regardless of how long you have been practicing
• Reduced monthly payments since monthly Private Mortgage Insurance (PMI) is not required
Contact us today to learn more about Regions’ Doctor Mortgage Program.

Ted Honney
Mortgage Loan Originator
NMLS #607890
843-729-8690 Mobile
843-329-6526 Office
ted.honney@regions.com
170 Meeting Street
Charleston, SC 29401

Robert Hardy
Mortgage Production Manager
NMLS #607888
843-834-2713 Mobile
robert.hardy@regions.com
201 S. Main Street
Summerville, SC 29483

843-834-6325
michaelaustinchssc@gmail.com | www.lbmphvac.com

Local, Family-Owned & Operated 

 STAY WARM THIS 
HOLIDAY SEASON

Choose The Company You Know.
24/7 SAME-DAY SERVICE • RESIDENTIAL HVAC SALES & SERVICE • NEW 

CONSTRUCTION HVAC • COMMERCIAL HVAC • REMODELING • MINI SPLITS

Professional, Quality Heating & Air-Conditioning 

Call TODAY to save your client's money!
843-609-0936 • www.roofhunters.com

Licensed, Bonded & Insured • 20+ Years of Experience
Locally Owned & Operated • TOP RATED Roofer on Home Advisor

WE GO BEYOND ROOFING!
FREE Estimates • Commercial & Residential • No Money Down • Warranty

by Anderson Roofing
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”“I've been working with attorneys for over 20 years & Payne Law Firm 
is by far the best! I refer all of  my clients here because I know they will 

get exceptional service.” -Jennifer L.

Make Your Closing

PAYNE-LESS
Let our team take the worry and stress off  your shoulders.

We will handle your closing in the most expedient
and professional way possible.

Chase Payne, Attorney  |  (843) 606-5700  |  chase@paynelawoffice.com  |  www.paynelawrealestate.com

Daniel Island Location
280 Seven Farms Drive, Suite A  •  Daniel Island, SC 29492

NEW to Summerville
705 N. Main Street  •  Summerville, SC 29483

Next to the Red Pepper Restaurant

Moncks Corner Location
323 E. Main Street  •  Moncks Corner, SC 29461
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sponsor spotlight

By Jennifer Guerra  |  Photos by Charleston Real Estate Media

Raised between Charleston and Greenville, Taj 
was always looking for his next business venture. 
Ensuring his clients will always get nothing but the 
best from him, he spent years learning marketing 
and website building to enhance his businesses. 
Knowing college wasn’t for him, his time has been 
spent working extremely hard to build something 
he could be proud of.  

The success he has earned is due to his determi-
nation to make his life exactly what he wants it to 
be. “I always dreaded not being able to make my 
own schedule and having to wake up based on when 
someone else wanted me to. I can honestly say, if I 
lived like your average 20-year-old, I wouldn’t be 
here. I didn’t go out much, and if I was at a party, 
I was there to film and make money. I realized all 
my time needed to be 100% invested and focused on 

Ninety7 Frames
With an entrepreneurial 

spirit, Taj Smalls, Owner 

of Ninety7Frames, uses 

his skills in videography 

and photography to help 

REALTORS® shine. Armed 

with only a selfie stick and 

an iPhone, Taj learned 

the industry through hard 

work and research of 

his subjects, saying “The 

footage came out decently 

for the equipment I had. So 

I recognized the vision that 

I had but needed to fully 

unlock it. I was hungry to 

get that Hollywood look! 

So I started saving up and 

researching cameras and 

how they work, studying 

how movies look, the feel 

and how to best introduce 

subjects and the best way to 

capture them. I invested in 

some serious equipment, got 

a feel for them and before 

I knew it, people started 

asking me to shoot for them!”

building my brand. Now, at 22 years old, I own four 
businesses,” he says.  

His measure of success actually has nothing to do 
with money, as he cares more about living his life 
doing what he loves. As long as he has the freedom 
to do what he wants to, he considers that a success. 
While happiness is his ultimate goal, it’s his busi-
nesses’ achievements that define who he is and his 
clients can feel that. The basic principle that drives 
his business model is tied up in one word: family.

“In order to do what we do at a high level, we have 
to know what our clients really want, and see their 
vision. We spend so much time together it becomes 
natural for me to ask them about their families and 
their health, making sure they know how much we 
appreciate them and their business. That is the most 

In order to do what we do at a high 

level, we have to know what our clients 

really want, and see their vision.
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important thing to us.” It would be 
nearly impossible to find a better 
person, and business to work with as 
his clients always come first, ensuring 
above all else, they are thrilled with 
their final product.

Seeing his clients happy is the most 
fulfilling part of his work, saying, 
“When I see the promotional video 
I made for a business owner do 
100 shares in under five hours, or 
hearing the comments on how beau-
tiful the footage came out, and the 
overall love that is shown fuels me 
to keep going.”  

While working with REALTORS® 
and others in the Real Estate 

I want clients to know that 

whatever vision you have, 

we will bring that to life.

industry is his bread and butter, Taj 
will film and photograph any event. 
Weddings, birthday parties, and other 
large events will always be a major part 
of his business. No matter what, his 
main goal is that anyone who hires him 
will get nothing but his best, he says, 

*
†

( ) ( )

( ) ( “
” )

©

Just look for the
company!ORANGE

SUZANNE BRITT
SENIOR ACCOUNT EXECUTIVE

843-496-9367
suzanne.britt@hwahomewarranty.com

Enjoy what is truly important this holiday season!
Try our FREE listing coverage.“I want clients to know that whatever 

vision you have, we will bring that to life. 
We treat our clients like family, and we 
aren’t satisfied until they are.”

Anyone who hires Taj and 
Ninety7Frames will no doubt be thrilled 

with the work they do, and the great thing about him 
is his willingness to constantly learn and grow. Client 
satisfaction will always drive him to continually do 
better, and given his young age, his skills will only 
grow from here. Undoubtedly, his niche of doing pro-
motional videos for REALTORS® will seal his suc-
cess in the Charleston market, as his work ethic and 
determination to be the best will always serve him 
well. Any of the Real Producers partners and agents 
who would like to try out Taj’s services will get 20% 
off of video production through January 2021, so now 
is the time to see why Ninety7Frames is taking the 
Real Estate market in Charleston by storm.

Full Service Interior Design Studio 

Interior design makes a great closing gift!

A focus on creating functional, beautiful 
spaces that capture the essence of your client.

GRACE FREDERICK

864-680-3076
grace@gracefrederickdesign.com
www.gracefrederickdesign.com

21 Broad Street,
Charleston, SC 29401

Call Grace Today For More Details!
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PARKER
LeClaire Home Team

rising star
By Jennifer Guerra

Photos by Charleston Real Estate Media

Parker LeClaire, Principle at The 
LeClaire Home Team of Brand Name 
Real Estate, always knew he would be 
a REALTOR.  While life would throw 
some serious curveballs his way, he 
used his hard times as fuel to never 
give up.  Parker’s greatest strength is 
being unapologetically himself, serving 
his clients in a way no other agent 
could, because they aren’t him.  “What 
makes me different is that there is 
only one Parker and I’m 100% myself. I 
wear that on my sleeve,” he says.

LECLAIRE
With both of his parents in Real Estate, it was 
a foregone conclusion that Parker would join 
their ranks as a successful REALTOR, he says, 
“Truth be told, I’ve known that I was going to 
be a real estate agent since I was a teenager. 
From age five I spent most weekends with my 
dad as he would hunt for investment proper-
ties. I watched in ‘05 as they went into the Real 
Estate world and helped people face really 
tough challenges head on and navigate through 
the market crash, and I longed for that kind of 
meaning and responsibility in my life. To help 
others solve big problems!”
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Solving his client’s issues has become 
Parker’s favorite part of his job, as he 
knows what it’s like to get through 
tough times.  Due to social issues during 
high school, it was evident that Parker 
needed to take a different approach to 
his education.  At the age of 16, Parker 
began taking online classes and joined 
his father at work, learning the ropes 
of the industry long before most kids 
knew what a career was.  It was those 
early days that shaped the kind of agent 
he would be.  Having been through 
more than any teenager should ever 
experience, his resilience and drive to 
be better and do better has defined his 
path in the industry.
 
While things weren’t always easy for 
Parker growing up, especially after 
losing his brother at a young age to 
a drug overdose, he used his passion 
for skateboarding and surfing to teach 
himself how to fail, and the gratifica-
tion of finally getting it right.  This life 
lesson translated perfectly into his 
career as a REALTOR, as he is con-
stantly striving to be the best he can 
be, saying, “There is no limit to what 
you can do in this business. It simply 
does not exist. You can grow infinitely 
as a person, as a professional, grow 
your sales, your client base and net-
work.  You will never be bored. You 
can change unlimited lives.”

Not only is Parker’s success based 
on his interactions with his clients, 
he is also thriving as a Real Estate 
investor.  With two AirBnB’s that 
make enough money to cover each 

as well.  Everyone deserves a roof over 
their head,” he says.
 
Where most people define success 
by how much money they make, or 
how many homes they sell per year, 
Parker’s definition is much differ-
ent.  He considers, “Being at peace 
with yourself and surroundings, and 
being able to help other people obtain 
that same feeling.  Being content 
with where you are but challenging 
yourself to continue progressing fur-
ther,” his definition of being success-
ful. His goals have more to do with 
personal happiness than the dollar, 
saying his personal goal, “Would be 
staying positive and calm when there 
is a lot going on at once. Just trying 
to stay present and not look too far 
ahead.”  While his business goals are, 
“To have a healthy work/life bal-
ance while making sure I’m spending 
enough time with loved ones,”  some-
thing I’m sure his fiance appreciates!
 
The responsibility Parker feels toward 
his clients aspirations are what make 
him an amazing agent. His compassion 
and work ethic will always outweigh 
his desire to make money, and the 
tough times he has been through will 
fuel his hope to always be his best 
self.  As someone who will always 
have your back, Parker’s heart is what 
makes him successful, and what will 
continue his trajectory into one of 
Charleston’s Top Producers.

Estate.  He freely gives his time and 
money to support causes close to his 
heart.  “I’m a big supporter of the 
American Red Cross, specifically giving 
blood. I have virtually universal blood 
and there has been a shortage espe-
cially recently.  Habitat for Humanity is 
another great organization. Using peo-
ple’s unwanted goods to be able to turn 
that into affordable homes for those in 
need. Very resourceful and wholesome 

home’s mortgages, and enough money 
left over to use for travel, Parker has 
realized just how much money can 
be made with Real Estate invest-
ments.  It is his goal to grow this 
aspect of his business, and with his 
knowledge of the industry, this is a 
goal he will no doubt hit.

Parker’s compassion also stretches 
beyond just the world of Real 

There is no limit to what you can do in this business. 

It simply does not exist. You can grow infinitely as 

a person, as a professional, grow your sales, your 

client base and network.  You will never be bored. 

YOU CAN CHANGE UNLIMITED LIVES.
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HOUSING DISCRIMINATION?
NOT IN OUR HOUSE.
If recent events have taught us anything, it’s this: we have more work to do. 
Racism is real, tragically so. Discrimination, in all its forms, still casts a long 
shadow across this state, and too many are being denied the opportunities 
that all South Carolinians deserve. Our commitment to the diverse communities 
we serve starts with a Code of Ethics. Our Code sets a higher standard for 
fairness in housing than our own state and federal laws, it’s backed by a 
culture of member accountability, and it extends to our work at the South 
Carolina Statehouse, where we continue to advocate for meaningful change.

At the South Carolina Association of REALTORS® we believe that fairness is worth 
fighting for, and we won’t stop until the fight is won. Because that’s who we are.

If you experience or witness discrimination in real estate, we urge you to 
report it.

Visit schac.sc.gov to file a complaint with the South Carolina Human Affairs 
Commission.
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CHARLESTON
843-816-0679 

AIKEN
803-991-3018

AUGUSTA
706-993-5191

THREE LOCATIONS to Better Serve You!

If Yer Roof Needs Fixin’
#CALLMRHIXON!

ROOFING • WINDOWS • GUTTER REPAIR

www.hixonsroofing.com
      LOCALLY OWNED & OPERATED

Call TODAY
for a FREE
Estimate!

“
”

“David Hixon was kind, courteous and on time.
He went above and beyond the call of duty. He replaced 

some of my shingles that were blown o� during a
recent hurricane. While he was up there, he inspected 

(and secured) other loose shingles on the roof.
He was out in about 1.5 hours. Steep roof on a three

story building; I recommend him highly.”
– ROBERT T.
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Chris Gonzalez
Branch Manager | NMLS# 263360

(843) 810-4821 (c)
cgonzalez@directmortgageloans.com

www.directmortgageloans.com
(843) 972-5305 (f)
654 Coleman Boulevard, Suite 100
Mount Pleasant, SC 29464

NMLS #832799

DownloadMy App

Makenzie Ottinger
Branch Operations Manager

Your Southern Coast Team
Developing Lifelong Relationships

®

“Truly fantastic experience. 
Chris was super responsive. I 
chose to move forward with 
Direct because of his early 

interactions. Makenzie was just 
outstanding. She turned things 
around very quickly and was as 
much an advocate for getting 
my deal done as an advisor 

and guide through the process. 
I have done this more times 

than I care to remember with 
different lenders and brokers 

and she was the absolute best. 
Just a very talented person 

with a great attitude.”

-Marsh M.

Did you know there are more victims held against their will today than ever 

before? That’s why N2 Publishing, the company behind this magazine, is 

financially committed to helping end human trafficking. 

And through their advertising partnerships, the businesses 

seen within these pages are helping us break these chains, 

too. Learn more about our cause by visiting n2gives.com.

$3$3
MILLIONMILLION

DONATED THIS 
YEAR TO HELP 

BREAK THE 
CHAINS OF 

MODERN-DAY 
SLAVERY.



MORTGAGE LENDING

Wes Sellew NMLS 71583

CELL: 843.368.2124 | OFFICE: 843.972.6675
1435 Stuart Engals Blvd #100 | Mount Pleasant, SC 29464
wes.sellew@renasant.com

“Wes Sellew and his team at Renasant are some of the best in the business! 
When Wes pre-approves one of my clients or I receive a pre-approval from 
him, if I'm on the selling side, I'm con�dent that the �nancing part of the 

transaction will go smoothly and close on time. It's extremely important to 
have that extra bit of con�dence during a real estate deal. 

Choose Wes and his team; you won't be disappointed!” Lara Harpe
The Pulse Charleston


